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News Release

Time Warner Cable Business Class Sends Intelisys to the Masters

Intelisys Sales Partners are awarded for the third time as one of Time Warner Cable’s Top Master Agent Partners.

June 6, 2011
Media Contact:

Christina Dumlao, 707.238.8118

cdumlao@intelisys.com
Petaluma, CA– Intelisys Communications, Inc., the nation’s leading Master Agency distributor of business communications services today announced that they couldn’t be more proud to accept for the third year the award of Time Warner Cable’s Top Master Agent Partners. On behalf of their outstanding Sales Partners, Intelisys accepted the award of an all-inclusive trip to the Masters, the biggest golf event of the year.

Steve Robb, Intelisys SWAT Sales Manager, represented Intelisys on this trip to Augusta, GA April 3rd through the 6th.  His guests were two of their top performing Sales Partners, Keith Altman of Bridgevine and Randy Jeter of Premiere Worldwide, for their contributions to this exciting achievement.

“The Time Warner Cable Masters event was an unbelievable experience – HDTV does not do this place justice! One cannot imagine the pristine beauty of Augusta National. We enjoyed visits from some of the games legends such as former Masters Champions, Fuzzy Zoeller and Ben Crenshaw, along with Dave Stockton, a putting guru and frequent Champions Tour player,” said Steve Robb.  “Time Warner Cable put on a great event for our partners Keith, his second appearance, and Randy, this year’s rookie along with myself,” added Robb.

“We would like to thank Intelisys for an excellent Q4 in 2010 and Q1 in 2011,” said Jim Delis, Vice President of National Sales at Time Warner Cable Business Class.  “We strongly value their business and look forward to continuing to grow our relationship with Intelisys and their Top Producing Sales Partners,” added Delis.

About Intelisys

Intelisys is the only telecom Master Agency focused exclusively on supporting the Channel’s top-producing sales agents. The company specializes in providing a broad suite of telecom value-based solutions to ensure the top-producing agent’s success. Intelisys’ services include a complete selection of carrier voice and data services, wireless and wired access, auxiliary services such as voice and web conferencing, mobility solutions, professional service offerings and Intelisys’ proprietary telecom asset management tool, Audex. Since its inception in 1994, Intelisys’ growth is a result of the unique formula of recruiting top-producing agents, capitalizing on industry trends, and most importantly providing exceptional operational and back-office support. This formula has positioned Intelisys as the recognized leader in the telecommunications independent sales channel.
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