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News Release

Intelisys Announces First Club TPC Member to Reach $1,000,000 in Monthly Billings

Tricia Ward and Brian Newman of NetSource Group Take the Prize: A Trip for Two Anywhere in the World
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Petaluma, CA- Intelisys is proud to announce that history was made on March 9th, 2011 when Intelisys Sales Partners Tricia Ward and Brian Newman of NetSource Group became the first ever to achieve the Intelisys Club TPC Platinum Level. This incredible team exceeded $1,000,000 in monthly billings, winning an all expenses paid trip for two anywhere in the world. 

“Today is a magical day for all of us at Intelisys – celebrating a true milestone for Intelisys and NetSource Group – and also for the channel. This is a defining moment and has just energized our entire team. We feel intense pride in our partnership with Tricia and Brian, and are really honored to do business with such remarkable people and proud to call them friends,” says Rick Dellar, Intelisys Co-Founder. “For a master agency to reach $1,000,000 in monthly sales from a single Sales Partner is a manifestation of everything the Intelisys brand stands for.  We believe 2011 is going to be an industry-changing year,” Rick adds.

Tricia Ward, President and Brian Newman, Vice President of NetSource Group are based in Portland, Oregon, and have been Sales Partners with Intelisys since 2003. Their hard work and leadership have won NetSource every Club TPC Award since the inception of the program. The Platinum level award, a trip for two anywhere in the world and the recognition as the first ever Platinum Club TPC Member was celebrated at the company’s Petaluma headquarters on March 9, now known as NetSource Day.

“The accomplishment is simply remarkable – it gets folks shaking their heads in disbelief” says Jay Bradley, Intelisys President of Telecom Services.  “What NetSource has achieved gives us all inspiration to find new ways to help our Sales Partners blow right past their goals,” Bradley adds.

 “Our relationship with NetSource Group is one of the best stories in Telecom and as I look back at the accomplishment I can't help but think of all we have been through together,” says Mike McKenney, VP of Partner Sales and Business Development.  “What I think about the most though is how we feel about them as friends and how our company is a better company because of our association with them,” McKenney adds.  

The Intelisys brand is focused on just this level of accomplishment and is staying tuned for more celebration of outstanding Sales Partner achievements in 2011.

About Intelisys

Intelisys is the only telecom Master Agency focused exclusively on supporting the Channel’s top-producing sales agents. The company specializes in providing a broad suite of telecom value-based solutions to ensure the top-producing agent’s success. Intelisys’ services include a complete selection of carrier voice and data services, wireless and wired access, auxiliary services such as voice and web conferencing, mobility solutions, professional service offerings and Intelisys’ proprietary telecom asset management tool, Audex. Since its inception in 1994, Intelisys’ growth is a result of the unique formula of recruiting top-producing agents, capitalizing on industry trends, and most importantly providing exceptional operational and back-office support. This formula has positioned Intelisys as the recognized leader in the telecommunications independent sales channel.
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